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€ 7,400,000,000,000
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Over the years, EU citizens are missing out on decades of compounding

capital market returns

Deloitte

Total value of dormant deposits if
constantly invested
(in €Trillion, MSCI World, 2024)
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With over €13 trillion lying dormant in deposits, EU households have vast

potential to funnel capital into financial markets

30

20

10

13.2

Net financial wealth distribution
(in €Trillion, rounded, 2025)

9.6

7.2

Net financial
wealth in the EU

Deposits

Equities, shares Other (life insurance,
and funds pensions, etc.)

Deloitte

Copyright © 2025 Deloitte Tax & Consulting | 5



€ 7,200,000,000,000

Deloitte



Today, EU citizens have €7.2 trillion of dry powder waiting to be activated,

with a constantly growing amount available each year

Unlock the potential by transforming over half of the deposits into
investable assets for enhanced financial growth

Investable assets of deposits
(in €Trillion, rounded, 2025)
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The potential to release the dry powder is not limited to specific markets,
all EU countries have significant amounts of investable assets

Deposits Minimum deposit buffer Investable assets

* Deposits make up 44% of net financial wealth on average in the EU while in
Denmark and Sweden it stands around 20%

* Universal adoption of a 20% deposit share would release 24% of net financial
wealth that will transform into investable assets

Deloitte

Total investable assets per EU country
(rounded, 2025)

Investable assets —305B €
2 Inv. asset p.p. —31.55K €

Investable assets — 2.10Tr €
@ Inv. asset p.p. —30.22K €

Investable assets — 1.3Tr €
@ Inv. asset p.p. —22.68K €

Investable assets — 278B €
@ Inv. asset p.p. —9.09K €

Investable assets —41B €

Investable assets — 800B € @ Inv. asset p.p. — 76.28K €

@ Inv. asset p.p. —20.11K €

Investable assets — 1Tr €
@ Inv. asset p.p. —21.10K €

Investable assets <100B € 100B-200B€ @ 200B-500B€ @ >500B¢€
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The sleeping giant: Mass affluent customers.

They represent by far the largest pool of private capital in Europe

8 s Investable assets per
. 1,8 .
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Segment Total EU (UItra-.)High-net- Mass affluent Middle market Lower retail market
worth individuals
Net financial wealth p.p. >1M Euro 50k — 1M Euro 10k — 50k Euro <10k Euro
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Momentum is shifting: The time is right to leverage the key drivers to close

the demand-supply gap and foster EU-focused investments

Savings and Investment Union
The SIU aims to reduce fragmentation and

increase capital market participation

Capitalization pension scheme
EU pension schemes re-modelling from
state-backed model towards individualized

models

‘Finance Europe’ label
@ Initiative to foster and simplify EU

investments for retail investors

©

Emergence of ETFs

ETFs offer a low-cost and accessible way
for retail investors to access capital
markets

Democratization of investment
Sophisticated products are available for all
investors

Thematic funds
Investors can specifically choose an area of
interest to invest (e.g., EU or Defense)

Policy tailwinds Product innovation Platform development

Fintech revolution
Emerging platforms are reshaping the way

how Europeans invest

Digital standards
I:L]] Simple UX, transparent overview and real-

time access are the new norm for investors

Education
Increased focus on financial education as a

key driver for adoption

Political momentum pushes for more retail
activity in capital markets towards local
investments

Product innovation has opened vast
opportunities for banks to extend their

offering.

Digital players have changed the way of
investing and increased retail participation.

Deloitte
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The market is moving, and current champions are following five strategic

drivers for success

* 40+ million users globally (2025), growing « 8 million customers (July 2025), doubling in
at 25% year-over-year

Revolut o TRADE 22  Justone year from 4 million
* Valuation climbedito 756, REPUBLIC . €100 billion in assets under management

* Processed 210BS in transactions (2025) (milestone crossed in 2025)

1 2 3 4 5

Embed
Modern and Invest in 3- Leverage Focus on , ,
, , , financial
simple clicks DCA ETF, passive education
UX-UI approach strategies strategies
PP g g modules

.
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Capitalizing on their trust factor, banks are in prime position to lead the

way shall they implement the right initiatives to effectively reach the mass

The context is right for Banks to turn

ambition into reality

The existing client relationship

Significant trust in traditional banks

Large pools of capital ready to be
invested

Innovative products to facilitate
market participation

Of-the-shelve technologies enabling
scale and efficiency at low-cost

Favorable policy and regulatory
environment

Deloitte

To turn those trends and historical advantages into success,
Banks must find the right initiatives to implement

Think strategically M Boost‘)#)et:li'nvgealth ) OE;LT;zgei,fge )] Mobilize and scale

7

Launch or
upgrade digital
investment
platform

Partner with or
acquire a
fintech platform

Set up your
own neobank

Create auto-
invest/ savings
plan products

Offer hybrid
robo-advisory
solutions

Democratize
private market
investments

Create “Mlission
Investments”
products

Offer capital-
gain tax
optimization

Launch a
‘Finance
Europe’ label
product line

Embed financial
education in

platform

Run national-

scale
investment

campaigns

lllustrative — Non-exhaustive
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This sounds great, but...
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4 Myths to debunk...

Myth 1: “This is just about digital and self-service.”

Myth 2: “This will take years to build.”

Myth 3: “We need exotic, complex investment products to win.”

Myth 4: “Most clients just aren't interested in investing.”

.
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